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Beeoenue.  Muposoe  6usnec-coobuwgecmso  noka - He
paspabomano 6ceobvemmowue Kpumepuu dghghexmugHocnu
3adeiicmeosanus UM 6 Kauecmee — MapKemuHz08020
UHCIMPYMEHMAPUA. MACCOBBIX PbIHOYHBIX NPOOadIc ObIMOBOT
mexnuku. [locneOnee 6 NoHOU Mepe MOJMCHO COOMHECHU ¢
omcymcmeuem — ananumuueckux — 0030poé 6 - uacmi
CPABHUMETLHOU IHPEKMUBHOCIIY MPUBUATIBHBIX  (OMHYacmiL
ycmapeguix) MapKemuHzo8blx Ho0X00068 U UHHOBAYUOHHBIX
cxem  npumenenuss MU 6 cgepe  npooasic  Obimoswix
IEKIMPOEHEPAINOPOB, YMO 0OYCIOGTUBAEH] AKIMYAILHOCb
npoBedeHUss  OATbHEUMUUX — HAYYHBIX — UCCICO0BAHULL N0
PaHICUPOSanUIo YPOSHell KpeamueHOCIU, MAK HA3bIBAEMO20
«Hempaghapemnoco  MH-mapkemunea Ha nOUMEHOBAHHOM
sviuie ceamenme puinka. Llens uccnedosanus —ocywecmeums
pamdicuposanue  yposHell  KpeamuGHOCHU — ABMOPCKO20
MApKemuH208020  UHCIPYMEHMAPUS,  2eHEPUPOBAHHO20  C
nomowppto MU 6 xode  mpodadwc  Oblmoevix
INEKMPO2EHEPamopos,  0amb — HayYHoe — 0OOCHOBAHUE
CYWHOCHIHOMY HANOTHEHUIO MepMUHA «Hempagapemmbviii MH-
MapKemuHey, Nposechiu. CHIAMUCIUYecKu 00Cmoseproe (p<
0,005) uccredosanue  cpasHumenvHoOU  ApghexmusrHocmu
npumeHeHus CManoapmHo2o MapKemuHe08020
UHCIMPYMENMAPUA. U UHHOBAYUOHHBIX MAPKEMUH20BbIX CXeM
npumenenus MU 6  cghepe  mpooacic  Obimosbix
anekmpozenepamopos. Mamepuanvt u memoost. B nepuoo
2022-2024 20006 Ha mopzogbix niowadsx 556 npednpusmui 2.
Mockebr u Mockosckoti obnacmu, Ces3aHHbIX ¢ MOPOGTell
ObImosoul MEXHUKOL, Obuu UCNONL306aHbl OO
UHHOBAYUOHHbIE ABMOPCKUe cXembl Hempagapemmozo HU-
MapkemuHea, b0 KIACCUYECKUNl  MAPKEMUH20BbIl
uncmpymenmapuii. B pamkax —asmopckoii  npospammel
nempaghapemmoeo  HH-mapkemurea  ucnonvsosanucs: 1)
MemooO  pacuiupenus  «6OPOHKU — NpoOadicy  3a  CYém
JuooceHepayul; 2) mMemoo YeHmpanu3ayuy MapKenmuH206bix
Ooanmvlx;  3)  omHuKanameHeli  Memoo.  Pezynomamot.
Asmopckass  moouukayus  Memood  YEHMpAm3ayuu
MAPKEMUH20BbIX OAHHBIX 68 PAMKAX 6hEpEble BbIOeNeHHOU 6
OaHHOM UCCTIe008aHUU MeXHoAo2uU Hempagapemnozo HH-
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Introduction. The global business community has not
yet developed comprehensive effectiveness criteria of
using Al as a marketing tool for mass market sales of
household appliances. The latter can be fully
correlated with the lack of analytical reviews
regarding comparative effectiveness of trivial (partly
outdated) marketing approaches and innovative
schemes for Al use in the field of sales of household
electric generators, which makes it urgent to conduct
further scientific research on ranking of creativity
levels, the so-called non-traditional AI marketing in
the above-mentioned market segment. The purpose of
the study is: 1) to rank creativity levels of the
author's marketing tools generated with Al during
sales of household electric generators in the course
of clusterization of the factors of the market
environment of the studied consumer segment; 2) to
provide scientific justification for the essential
content of the term "non-traditional AI marketing";
3) to conduct a statistically reliable (p< 0.005) study
of comparative effectiveness of the use of standard
marketing tools and innovative marketing schemes of
Al use in the field of sales of household electric
generators. Materials and methods. In 2022-2024,
556 enterprises in Moscow and the Moscow region
associated with the sale of household appliances used
or innovative proprietary schemes of AI marketing or
classical marketing tools. As part of the author's non-
stencil Al marketing program, the following
innovative marketing tools were used in the
household electric generator market: 1) the method
of expanding the sales funnel through lead
generation; 2) the method of centralization of
marketing data; 3) the omnichannel method. Results.
The author's modification of the method of marketing
data centralization within the framework of non-
traditional Al technology identified for the first time
in this study allowed marketers of the main group of
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MapKemuHea NO3601UAA MAPKEMONO2AM OCHOBHOU ZpYnnbl
uzyuaemvix npeonpusmutl Mockewt u Mockosckoii obnacmu 3a
MpéxIemHuti Nepuood CMAMUCIUYecKy 00CHo8epHo (Mpu p <
0,005) ysemuuumo KYILMUHAYUOHHBIL 200060U  YPOBEHb
npooadic 6bimosbix anekmpozerepamopos ¢ 10,43 % e 2022
200y 00 20,50 % 6 2024 200y, a maxoice nosuiCUmb 3a SMom e
nepuoo MaK HA3bIBAEMbILL PIHOUHO-XO00GOU (MONEPAHMHDbILL)
edrcexeapmansiblil yposerv npoodaxic Ha 20,86 % na ghone
crudicenust ¢ 38,85 % 6 2022 200y oo 1942 % 6 2024 200y
HEPABHOMEPHO-CE30HHO20 (mypbynenmmozo) YpoeHs.
EXHCEMECAUHBIX  NPOOAXC  YKA3AHHOU  ObIMOBOU  MEXHUKU.
O0nospemeHHO 8 OCHOBHOIL gpYNne U3y4aeMbiX NPeOnpUAMULL
CMabuIbHO COXPAHUTICA MAK HA3LIBACMbIL IAMUHAPHBIL, M. €.
PABHOMEPHO-NOMOYHBIIL YPOBEHb €ICEMECTUHBIX Npooadic, a
Muzepadenbhbill  (PbIHOUHO-HUUIMOJICHBIL) YPOBEHb 20006bIX
npooadic ObIMosbIX Inekmpocenepamopos chusuics ¢ 16,19 %
6 2022 200y 0o 7,20 % 6 2024 200y. B konmponwhoti spynne
aKkcnepumenma  (makoice n=278 Opyeux, CXOOHbIX nO
PLIHOYHBIM - Xapakmepucmukam npeonpusmuti  Mockebl u
Mockoeckoti  obnacmu, p < 0,005), 20e ucnomwsosamucy
Mpaouyuonnsle NpUéMbl  MapKkemuneda (m. e. pymuHHoe
peuteHue MapKemuH208bIX 3a0ay ¢ HOMOUbIO CIAHOAPMHOU
HAPYIICHOUL PeKTIambl, OYKIemMOos, azpecCugHOl Menepekiamol),
KYTeMUHAYUOHHBILL 2000601l YPOBEHb  NPOoadic  ObIMOoBbIX
NEKMPOEHEPAMOPO8  yeenuuuica b Ha 2,52 % 3a
AHAIOSUYHBIL NEPUOD, A PLIHOYHO-XO00GOU (MONEPAHMHDbILL)
eHCeK8apmanbHblil yposeHs npooadic — moavko Ha 5,75 %. He
Y0anocs NpeonpuAmMUAM KOHIMPOILHOU 2PYINbL IKCNEPUMEHING
U30a8UMLCSL OM Ce30HHOU 3ABUCUMOCIU POOAdIC, NOCKOTLKY
HEPABHOMEPHO ~ CE30HHbIL  (MYPOYIeHMHbIL) — YPOBeHb
eIHCeMECAUHBIX NPOOANC YKAAHHOU ObIMOBOLU MEXHUKU 6 IMOLL
gpynne npeonpusimuti Kax ovun Ha yposre 34,53 % 6 2022 200y,
max u ocmancs 6 npedenax 33,46 % e 2024 200y. Ozpanuuenus
uccnedoganua. Mzyuena (monvko 8 cpeoHecpoHHOM, HO He 8
00120CPOUHOM Nepuode) CPAGHUMENbHASL IPPEKMUBHOCTTb
npuMeHeHus CManoapmHo20 MApKemuH206020
UHCIMPYMENMAPUA. U UHHOBAYUOHHBIX MAPKEMUH20BbIX CXeM
npumenenus MU 6  cghepe  mpooadic  Obimosbix
anekmpozenepamopos. 3axniouenue. CucmemHoe npumerenue
panee He ONUCAHHO20 6 NEPBOUCHIOYHUKAX —ABMOPCKO20
MAPKEMUH208020  UHCIPYMEHMAPUsL  NO360IUN0  OCHOBHOU
gpynne UsyHaeMbIX NpeOnpUsmull 3a MpexienHull nepuoo
yeemHuumy - KyIbMUHAYUOHHBII 2000680l  YPOBEHb  NPOOadic
6vimogyvix anekmpozenepamopos ¢ 10,43 % ¢ 2022 200y do
20,50 % 6 2024 200y, a maxoice nogicunb PoIHOYHO-XOO0BOL!
(monepanmuwiii) ypoeenv npooaxc na 20,86 %. Dmuka.
Hccnedosanus npogedenvl 6 cOOmMBemcmeuls ¢ npuHyunamu
IMUKU 8 HAYHHBIX DKOHOMUHECKUX UCCTICO08ANUSX U 0000peHbl
JoxkanbHbim amuyeckum komumemom OAHO «Mockosckuti
NCUXON020-COYUATbHBILL YHUBEpcUmemy 2. Mockea (npomoxkon
Ne 14 om 12.11.2025). Asmop uccrnedosanusi npedcmagun
000po6oIbHOE  NUCBMEHHOE  UHPOPMUPOBAHHOE — COZTACUE,
noonucanHoe UM nocie PAasbsiCHeHUs emy NOMEHYUATbHbIX
IMUYECKUX PUCKOB U NPEUMYUYECIB.

Kniouesvie cnosa:  mapxemune, yughposas mpancghopmayus,
nempaghapemmbiii UH-mapkemune, polHOK 31eKmMpo2eHepamopos

Kongpnuxm  unmepecos: asmop 3saseiiem 00 OmMcymcmeuu
KOHGhIUKma unmepecos, mpebyiowe2o packpoimuisi 6 OGHHOU CHanve.

Juis muupoBanust: Bepumnun B. I1. KpeatnBHOCTb MapKETHHIOBBIX
TIPOrpaMM HCTIONB30BAHIS HCKY CCTBeHHOTO nHTesuiekTa (V1) Ha phiHKe
OBITOBBIX AMeKTporeHeparopos // Goproct Hayku. 2025. Tom 19, Ne 4.
C. 17-27. https://doi.org/10.22394/sp254.02. EDN OTEFTR.

studied enterprises in Moscow and the Moscow
region over a 3-year period (at p < 0.005) to
statistically significantly increase the culminating
annual sales level of household electric generators
from 10.43% in 2022 to 20.50% in 2024, as well as
to increase over the same period the so-called
market-leading (tolerant) quarterly sales level
increased by 20.86% against the background of a
decrease from 38.85% in 2022 to 19.42% in 2024 in
the uneven seasonal (turbulent) level of monthly sales
of these household appliances. At the same time, in
the main group of enterprises studied, the so-called
laminar, i.e. evenly-flowing level of monthly sales
remained stable, while the meager (market-
negligible) level of annual sales of household electric
generators decreased from 16.19% in 2022 to 7.20%
in 2024. In the control group of the experiment (also
n=278 other enterprises of Moscow and the Moscow
region with similar market characteristics, p <
0.005), where traditional marketing techniques were
used (i.e. routine solution of marketing tasks using
standard outdoor advertising, booklets, aggressive
TV advertising) the culminating annual sales level of
household electric generators increased by only
2.52% over the same period, and the market-leading
(tolerant) quarterly sales level increased by only
5.75%. The enterprises of the control group of the
experiment failed to get rid of the seasonal
dependence of sales, since the uneven-seasonal
(turbulent) level of monthly sales of these household
appliances in this group of enterprises was at the
level of 34.53% in 2022 and remained within 33.46%
in 2024. Limitations of the study. The comparative
effectiveness of the use of standard marketing tools
and innovative marketing schemes for the use of Al in
the field of sales of household electric generators was
studied (only in the medium term, but not in the long
term). Conclusion. Systematic use of the author's
marketing tools, not previously described in the
primary sources, allowed the main group of
enterprises under study to increase the culminating
annual sales of household electric generators from
10.43% in 2022 to 20.50% in 2024 over a 3-year
period, as well as to increase the market-leading
(tolerant) sales level by 20.86%. Ethics. The research
was conducted in accordance with the principles of
ethics in scientific economic research and approved
by the local Ethics Committee of the Moscow
Psychological and Social University, Moscow
(Protocol No. 14 dated 11/12/2025). The author of
the study submitted voluntary written informed
consent, signed by him after explaining to him the
potential ethical risks and benefits.
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Beenenue

KonTteHnT-ananu3 npuBeAEHHBIX B CIIMCKE JINTEPATYPHI TPOMMILHBIX HCTOYHUKOB [1-29]
CBUJICTEILCTBYET O TOM, YTO JAMCKYCCHOHHBIH MHTEpPeC K MpoOjeMe NMPUMEHEHHS Pa3InIHBIX
MapKETHHTOBBIX TUIAT(OPM HE OTPaHUYUBACTCS MOIYJIIPHBIM Ha PBIHKE IU(PPOBHIM MAPKETHH-
rom [5; 6; 7; 17; 18; 20]. OreuecTBEeHHBIC U HHOCTPAHHBIC YUEHBIC CXOAATCS BO MHEHUU [9; 26;
27], 9TO «B CUCTEMaXx MOJICPKKHU MPUHATHS PHIHOYHBIX PEIIEHUH HAaJI0 OMPAThCs Ha MATTEPHBI
(WM perynsIpHOCTH ¥ 3aKOHOMEPHOCTH, BBISBIISICMBIC B O0IIECTBE, KOTOPBIC TIOMOTAIOT B HAy4-
HOM HCCJICZIOBAHUU U MPOTHO3MPOBAHNH) YEIIOBEKO-MAIIMHHOTO COTpYyIHUYecTBay [22]. bonee
TOTO, B OTE€UECTBCHHBIX HccaenoBanmsx [1; 10; 23] Bropoit mekamst 2000-x rogo X XI Beka mpu-
o0penr CUCTeMHBIN XapakTep Hay4YHbIE TEOpHUH, MOAUYEPKUBAIOIINE SKOHOMUYECKYIO MEepPCIeK-
TUBHOCTH «UCTIOIB30BaHUS MU(DPOBBIX TEXHOJIOTHH U UHCTPYMEHTOB B MapKETHHTOBEIX CTpaTe-
TUSX KOMITAHUN [22] WITH «IMOIMOHATIBHYIO PEIHOYHYIO JIOSUTBHOCTB IOTPEeOUTENEl Kak OCHOBY
WX KIUECHTOOpUEHTHpOBaHHOCTI [11].

Kacasice mpo01eMbI «KOMITapaTHBHOTO aHAIN3a HAYYHBIX MTOIX0/I0B K U3YYEHHUIO U OLIEHKE
MapKEeTHHT'OBOTO TIOTCHIIMAa Ha PBIHKE» [14], oTedecTBEHHBIE UCCenoBaTen Oonee pa3Bep-
HYTO aHAIM3HUPYIOT «TEHICHIINH TPUMEHCHHUS MHTEPHET-TEXHOJIOTUI B BRICOKOTEXHOJIOTUIHBIX
OTpacisAX IKOHOMUKNY [2], 4eM JeNainu 3TO paHbLIE UX HHOCTPAHHBIC KOJIETU-MapKeTONO0rH [28;
29]. BmecTe ¢ TeM s psia POCCHMCKUX M 3apyOEKHBIX MapKETOJIOTOB XapaKTEPHO H3JIHIITHEES
BHUMAaHUE K PHIHOYHOH NIEpCIIEKTUBHOCTH MOAN(UITMPOBAHHBIX TeXHONOorwi digital-MapkeTnHra
[16; 27], xots k cepeaune 20-x ronoB XXI Beka cpopmupoBanach Oonee NpaKTHIHAS HAYyYHAS
MO3UIIMS TI0 BOTIPOCY Pa3BUTHS IUPPOBBIX KOMMYHUKAIIUN B COBPEMEHHBIX PHIHOYHBIX YCIIO-
BHSIX, UMEETCSI B BHIIy «BIIMSIHUC U(DPOBOTO MapKETHHTA HA MOBEACHUE ToTpeduTenein» [15].
Kak 1nienoctHoe cObITOBOE HampaBlieHHE Ha PhIHKEe Poccuu B mociieiHee MATUiIeTHe chopMupo-
Bajach He TONbKO «KoHIenmsa nuppoBOro MapKETHHTA: HOBBIC TOAXOMbI K HCIIOJIB30BAHUIO
MapkeTHHra B mupoBoii s3xoHOMUKE» [20], HO M CIOXKWIACh PAKTHKA «Pa3BUTHS U(POBBIX
KOMIETEHIINH U IU(PPOBOTO MapKETHHTa KaK CPEJCTBO 00ecTIeueHHsI KOHKYPEHTOCIIOCOOHOCTH
SKOHOMUYECKUX cyObekToB» [12; 13]. IIpemBocxurias mo cpokaM ITyOJUKAIMA aHTJIOS3BITHBIC
Hay4YHbIC PA0OTHI O «COIMATBLHONW YKOPEHEHHOCTH KaK el OM3Heca B HOBBIX TEOPETHUYECKUX
BBIBOJIaX Ha MIPUMEPE II100aTLHON EMOYKU CO3AaHUS CTOUMOCTIY [25], BOSHUKIIA OTCUECTBCH-
HBIE WCCIIEZIOBAHNUS, CBSI3aHHBIE C «HAYYHON MOTHBaIMen Tpyaa» [3] Ha OCHOBE «IIPUMEHEHHUS
nckycctBeHHoro naremiekra (M) B mapkerunrey [4].

B Hacrosmiee BpemMst HAIJISKUT OTMETUTh HAYYHBIH TPUOPUTET POCCUICKIX MAPKETOIOTOB
B CO3JIaHUM OPUTHHAJBHBIX TEXHOJOTMH MCKYCCTBEHHOTO MHTEICKTa B COBPEMEHHOM MapKe-
tuare [21; 24], a Takke B HASHTAGUKAITIHN «BJIMSHISI UCKYCCTBEHHOTO MHTEJUIEKTa Ha mpodec-
CHH KPEaTUBHBIX HHIYCTPpHi» [8] Ha (POHE «ICTUKTOCIIOCOOHOCTH UCKYCCTBEHHOIO HHTEIIIICKTA
(kak cyOBeKTa IIpaBa) HECTH IOPUINYECKYI0 OTBETCTBEHHOCT 32 ITPOTHUBOIIPABHbBIE ICHCTBHSI CO-
3/1aTeNeil MapKeTUHIOBBIX Tiporpamm MU B ciyyae nmpuYMHEHUS STUMH TPOTPaMMaMH MOPaJThb-
HOro, (U3MYECKOr0 HIIM MaTEepPHalbHOrO Bpeaa moTpedurtentoy» [19]. BrelmiensnoxeHnHoe o0y-
CJIOBJIMIBACT aKTyaJIbHOCTH MPOBEICHUS NaTbHEUIINX HAYYHBIX HCCIEIOBAaHHUHA 1O PaHXHPOBa-
HUIO YPOBHEH KpEaTHMBHOCTH MapKETHHI'OBOTO MHCTPyMEHTapusl, reHepupoBanHoro MU B xome
PO OBITOBEIX AJICKTPOTCHEPATOPOB.

Ilens uccnemoBanus — Ha ocHOBaHWUU TpéxneTHHX (2022, 2023, 2024 rT.) IpaKTHIECKUX
OTYETOB 556 TOPTOBBIX MPEATPUITHN T. MOCKBEI 1 MOCKOBCKOI 00J1acTH, aKTUBHO (DYHKITHOHHU-
PYIOIINX B KaUeCTBE IOPUAMYECKUX JIUI] HA PHIHKE OBITOBOM TEXHUKH, B XO/I€ KIIACTEPUPUKAIIH
(haKTOPOB PHIHOYHOM CPE/IbI U3yUaEMOT0 TTOTPEOUTEITLCKOTO CETMEHTA OCYIIECTBUTh PAHKHPO-
BaHUE YPOBHEH KPEaTHBHOCTH aBTOPCKOTO MAapKETUHTOBOTO WHCTPYMEHTApHsl, TCHEPUPOBaH-
Horo ¢ nomotisio MM B Xo7e mponax ObITOBBIX AJIEKTPOreHEpaTOPOB; 1aTh HAYYHOE 0OOOCHOBA-
HHE CYITHOCTHOMY HAIOJIHEHHIO TepMUHA «HeTpadapeTHbiii M -MapKeTHHT»; IPOBECTH CTATH-
ctryecku goctoBepHoe (p< 0,005) ucciaenoBanme cpaBHUTEIBHON dPPEKTUBHOCTH MIPUMEHEHUS
CTaH/IaPTHOTO MapKETHHT OBOTO MHCTPYMEHTAPUSI U HHHOBAIIMOHHBIX MAPKETUHTOBBIX CXEM ITPH-
menenust U B cdepe npomak OBITOBBIX 3JICKTPOr€HEPaTOPOB.
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MartepunaJybl 1 METOABI

B mepuon 20222024 romoB Ha TOPTOBBIX INTOMIAIIX 556 mpeanpusaTiii . MockBel 1 Moc-
KOBCKOH 00J1aCTH, CBS3aHHBIX C TOPTOBJICH OBITOBOM TEXHHKOM, OBLIM MICHTU(DUIIMPOBAHBI HH-
(hOpMHPOBAHHOCTh MACCOBBIX MTOTPEOUTENBCKUX MOTOKOB M MX IMOKYIATelIbCKas aKTHBHOCThH B
X0/ MCTIOJIb30BaHUS 3THMH TOPTOBBIMH TOYKAaMH JINOO WHHOBAIMOHHBIX aBTOPCKUX CXEM He-
tpadapetHoro MM -mapkeTunTa (OCHOBHAS Tpyma dKcriepuMenTa: 278 mpennpustuii, p< 0,005),
7100 KIIACCHYECKOTO MAPKETHUHIOBOTO HHCTPYMEHTAPHS, T. €. PyTUHHOTO PEIIEHHsI MApPKETHHTO-
BBIX 337124 C IOMOUIBIO CTAaHIAPTHON HApy>KHOHM peKIIaMbl, OYKIETOB, arpeCCUBHOM TeJIepeKIaMbl
(koHTpOIBHAS TpyIIa dKciepuMenTa: 278 npennpusataii, p< 0,005). B pamMkax aBTOpcKoii mpo-
rpammbl HeTpadaperHoro MM -mapkeTHHra Ha PhIHKE OBITOBBIX 3JEKTPOT€HEPATOPOB UCTIONB30-
BaJICs CIeyIOINI NHHOBAI[MOHHBIH MapKETUHIOBBIM HHCTpyMeHTapuii: A. MeTos paciiupeHus
«BOPOHKHM MPOJIAXK» 3a CUET JIMI0TEHEPALIMH, KOTIa MPOLECC YIPaBICHU KJIMCHTCKON 0a30H, T.
e. Bcell Maccoi JIu10B (TIOTeHIUAIBHBIX KIIMEHTOB, KOTOPhIE OCTABMIIA CBOM KOHTAKTHBIE JaHHBIE
U TIPOSIBIJIM MHTEPEC K MPOAYKTY KOMIIAHWH), HE TOJIBKO XPaHUTCS Y MapKeTojora B OIHOM
(haiine, HO ¥ CTUMYIHPYETCS UM 32 CUET JIM-MarHUTOB, HANIPUMED: DIIEKTPOHHBIX KHUT, CKUIOK
B OOMEH Ha KOHTAKThI, UTO B UTOTE SBJSIETCS 3AJI0TOM yBENHWYeHHUs npojax; b. Merox nearpa-
JU3AI[UU MapKETUHTOBBIX TAHHBIX, KOTa HH(OpMAIUs O TUAaX, 3aKa3ax, MPoJakax, CKIaJICKUX
3amacax rmo3BoJIsieT MapKETOJIOTy OTHOMOMEHTHO Pean30BbIBAaTh JBYCTOPOHHUN 0OMeH HHGOP-
Mallieil B peaJlbHOM BPEMEHH, Hampumep: MeHemkep ¢opmupyer 3akaz B CRM (Customer
Relationship Management), a ERP(Enterprise Resource Planning) aBromaTiuecku co3naér mo-
KyMEHT C PE3€PBOM Ha CKJIaJe M MHTETPUPYET 3TH aHHbIE ¢ pa0OYUMH IPOLIECCAMH Pa3INIHbIX
OTJIENIOB (OT TOPTOBOTO 3alia, OyXTrajaTepuy U JOTHCTHKH JI0 IPOM3BOJCTBA Mpojiax). B. OMHH-
KaHAJIbHBIA METOJI, KOT/Ia OHJIAH-MapKeTHHT (HalpuMep, TOCTYITHOCTh MApKETHHTOBOM HHPOP-
Malliy O LIEJIEBOM MPOAYKTE B MHTEPHET-MPOCTPAHCTBE) HEYKIOHHO ¥ HACTOMYHMBO MPETOIHO-
curcss Macce auaoB mapkeronoroMm (IT-cmeumanucTom) B BHAE B3aUMOCOYETAIOMIMXCSA I10
CMBICITYy TPAJAUIIMOHHBIX O(IaifH-KaHaJIO0B KOMMYHHKAIIMU (BBIBECKH, MTeYaTHAs peKjama, Tele-
(hoHHBIEC 3BOHKHM MapKETOJIOTa, BHICTABKH U BHICONPE3CHTAIIHN).

Pe3yabTaThl M 00Cy:KI€HHE

B skcniepumvente mo uneHTugukanuu 3HGHEeKTUBHOCTA aBTOPCKOW CXEMbl HHHOBAITUOH-
Horo MM-mapketnHra B cdepe mpomaxk OBITOBBIX AJIEKTPOrEHEPATOPOB 3aICHCTBOBAINCH B
Mockse 1 MockoBckoit obsiactu B niepuon 2022-2024 rofoB ABe IPYIIIbI MPSANPUITHH, TOPTY-
IOIUX OBITOBOM TeXHUKOW. OCHOBHOM T'pytIie dkcrepuMenTa (278 mpodUIbHBIX MPEATPUITHIA,
p<0,005) aBTOp NpepoCcTaBIII SKCKIIO3UBHOE IPABO MCIIOIB30BATh B TEUEHUE TPEX JIET COOCTBEH-
HBIC TeXHOIOrnu HeTpadapetHoro MM-mMapkeTHHra, KOTOPBIE OTIMYAINUCH OT CTAHAAPTHOTO Map-
KETHHTOBOTO WHCTPYMEHTAPHsI, UCTIOIB3yEMOT0 B aHAOTMYHBIA TIEPHOJ MPEANPHUATHIMA KOH-
TPOJILHOU TPYMIIBI SKCIIEpUMEHTa (Takxke 278 nmpoduibHbIX npennpustaid, p< 0,005). OcHoBHOE
OTJIMYHE aBTOPCKON MapKETHHTOBOM TIATPOPMBI OT TPUBUAIBHBIX CXEM IPUMEHEHUST MAPKETHH-
TOBBIX CHCTEM 3aKJII0OYalIOCh B TOM, YTO HAa M3y4YaeMOM CETMEHTE PBIHKA B OCHOBHOW TpyIIIe
HaOJFOIeHNS JTHABI (IOTEHIMAILHO 3aHHTEPECOBAHHbBIC KITMEHTHI) B paMKaX OOHOBJIEHHOTO Map-
KETHHroBOTo MeTona Co-creation B acCOLIMATHBHOM MHTEPHET-A0CTYIE (COBMECTHO C MapKETO-
JIOTOM) HE MPOCTO BBHIOMPAIH B CBOOOJIHOM JHMAJIOrOBOM PEXKHUME TOT WIIM MHOW THIT OBITOBBIX
IJIEKTPOTeHEPATOPOB (OCH3MHOBBIX, JU3EIBHBIX, FA30BbIX, ra300€H3MHOBBIX), HO U TIOJJICPIKU-
Baiu Tpéxcroponnuii (MU — MapkeTonor — KIMEHT) ToJI0coBOM ayanodyHkimonal. [locneanee
MIO3BOJISIJIO ONIEPATUBHO CBOAMTH BOCAMHO B aBTOMATHYECKOM PEKHUME TIOyUYeHHE CBEICHUM: 1)
0 KIIMEHTCKUX MPEIMOYTEHHAX B OMIIUAX «PeUb B TEKCT — TEKCT B PEUb) MPH BEIOOpE IIBETA, THTIA,
MOIITHOCTH, Ta0aPUTOB, MHBIX TEXHUYECKUX XAPAKTEPHCTHK OBITOBBIX 3JICKTPOTCHEPATOPOB; 2)
JTamnbl KIMEHTCKOM KacTOMU3AINH, Koraa notpedutens B TpéxcroponHem (MM — mapkeromnor —
KJIIMEHT) TOJIOCOBOM ayTUO(QyHKIIMOHAIE OJJHOMOMEHTHO HH(POPMUPYETCS 00 YPOBHSX MPOJIAK
HCKOMOTO THIIA TIPOJYKTa, O KOJMYECTBE 3aKa30B, O IIEHOBOW CETKE, O CKIIQJICKHX 3aracax, 00
OT3BIBaxX JIPYTHX KJIIMEHTOB Ha BBHIOPAHHBIN JTUJIOM MPOIYKT (HA OCHOBAHUM YETO W JICNAeT CaM
OCO3HAHHBIN BEIOOD), TOT/IAa KaK MMPH MEPCOHAIU3AINH, T. €. CTAHJAPTHOTO MPUEMA MapKETHHTA,
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MIPOU3BOANTEh YepEe3 MApKETOJIOTa B KATETOPHUYECKOW (popMe TIpe IaracT Iy THIIOBOM TPO-
IYKT, 3a9aCTyI0 HE OCHOBBIBASICh HAa JAHHBIX O KIIMEHTE (MCTOPUH MOKYTIOK, T€OJIOKAIUH U T. 1I.)
1 He Oepsl BO BHUMaHHE MPEINOYTEHHS MOTEHIIHAIBHOTO MOKYTIATENS, B T. 4. HA N3y9aeMOM Cer-
MEHTE pbIHKA. PEIHOYHAS yCTIENTHOCTh WHTPEANCHTOB aBTOPCKOM MporpaMMbl HeTpagapeTHOrO
NU-mapkeTrHTa HA U3y4aeMOM CETMEHTe PBIHKA MpeICTaBlIeH B Tabnmme 1.

Tabmumia 1 — PamkupoBaHHE YpPOBHEW KpPEaTUBHOCTH MAapKETHHTOBOIO HHCTPYMEHTApHS,
reHepupoBanHoro MU B xoie mpoiax OBITOBBIX 3JIEKTPOT€HEPATOPOB.

N e B o e

nerpadapernoro UM- peAnp P=5 peanp P=5
MapKeTHHTA 10 BHEAPEeHUSs rocae 110 BHEAPEHU s noce
BHE/IPEHUs BHEJIPEHNS

1.Ton
(KyJIbMUHALIMOHHBI) _ N n =57, unu n =28, uiu n =35, unun
T'O1OBOI YPOBEHb n =29, mm 10,43 % 20,50 % 10,07 % 12,59 %
POJIAXK
2. TonepaHTHBIN
(pBIHOYHO-XOI0BOIT) _ N n =104, um n =47, unu n =63, uin
eKEKBAPTATBHBII n =46, wm 16,55 % 37,41 % 16,91 % 22,66 %
YPOBEHb ITPOJIAK
3. TypOyneHTHBIN
(HEpaBHOMEPHO- _ 0 n = 54, uam n = 96, namn n =93, unun
Ce30HHBIiT) ypoBeHD n = 108, mm 38,85% 19,42 % 34,53 % 33,46 %
€KEMECSIYHBIX MPOIAK
4. JlaMmuHApHBIH
(paBHOMEpPHO- _ N n =43, uam n =159, uam n =061, ummn
MOTOUHEIH) yPOBEHb n =350, uma 17,98 % 15,47 % 21,22 % 21,94 %
€KEMECSUYHBIX MPOJIAXK
5. MuzepaOenbHbIi
(pp1HOYHO- _ N n =20, wiu n =48, wiu n =26, umu
HUYTOXKHBIN) ypPOBEHB n =45, i 16,19 % 7,20 % 17,27 % 9,35 %
TOZOBBIX POJAK

OOcyxmast maHHple TaONHIBI 1, HAUIEKUT MOAYCPKHYTH, IYTO aBTOPCKAsT MOAU(DUKAIINS
METO/1a IIEHTPANIN3alli MapKETHHIOBBIX JAHHBIX B paMKaxX OMUCAHHOW BBIIIE TEXHOJOTHH He-
TpadaperHoro NUM-mapkeTHra mo3BoJuia MapKeTOJIOTaM OCHOBHOW TPYTIITBI H3y9YaeMbIX Tpe/l-
npusATHE MoCKBBI 1 MOCKOBCKOM 00J1aCTH 3a TPEXJICTHUH MEPHOJT CTATUCTUYECKHA JOCTOBEPHO
(mpu p < 0,005) yBeIMUYUThH KyJIbMUHALIOHHBII TOAOBOH YPOBEHD MPOAaXK OBITOBBIX 3JEKTPOTe-
Hepatopos ¢ 10,43 % B 2022 roxy 1o 20,50 % B 2024 romy, a Taxke MOBBICUTH 33 3TOT K€ NEPHOJ
TaK Ha3bIBAEMBIH, PHIHOYHO-XOJOBOW (TOJEPAHTHBIN) €KEKBAPTAIHHBIA YPOBEHBL IMPOMAX Ha
20,86 % Ha done camxenus ¢ 38,85 % B 2022 roay mo 19,42 % B 2024 romxy HepaBHOMEPHO-
CE30HHOTO (TYpOYJIEHTHOTO) YPOBHS €KEMECIUHBIX MPOAAX YKa3aHHON ObITOBOM TexHHUKH. Of-
HOBPEMEHHO B OCHOBHOMH I'pyTIIe N3y9aeMBIX MPEATNPHUATHN CTAOMITBHO COXPaHMJICS TaK Ha3bIBa-
eMBIii JAMUHAPHBIN, T. €. PABHOMEPHO-TIOTOYHBIH YPOBEHb €KEMECSUHBIX MPOAaXK, a MU3Epa-
OenbHBIN (PHIHOYHO-HUYTOXKHBIN) YPOBEHb TOJOBBIX MPOAAX OBITOBBIX 3JEKTPOr€HEPATOPOB
cuauzmies ¢ 16,19 % B 2022 roxy no 7,20 % B 2024 roxy.

B cBoto ouepenp, B KOHTPOIBHOM TpyTIe SKCIEpUMEHTa (Takxke n=278 npyrux mpohuib-
HBIX npeanpusaTuii Mocksbl 1 MockoBckoit obaacty, p < 0,005), rae ucrnoab30BaIuCh TpaIULH-
OHHBIC IPUEMBI MAPKETHHTA (T. €. PyTUHHOE PELICHNE MapKETHHTOBBIX 3aJja4y ¢ IOMOIIBIO CTaH-
JMApTHOW HapYKHOHM peKJIaMbl, OYKJIETOB, arpeCCHBHON TEIEPEKIIaMbl), KYJIbMUHAITMOHHBIA TO-
JIOBOH YpOBEHb MPO/aX OBITOBBIX AJIEKTPOTEHEPATOPOB YBETUUMIICS IUIIb Ha 2,52 % 3a aHano-
THUYHBIA TIEpUOA, @ PHIHOYHO-XOAOBOW (TOJNEPAHTHBIM) €KEKBAPTAJIbHBIM YPOBEHb MPOAAXK —
TOJBKO Ha 5,75 %.
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He ymanoces npeanpusiTusM KOHTPOJIBHON TPYMIbI SKCIIEPUMEHTa U30aBUTHCS OT CE30H-
HOW 3aBUCUMOCTH ITPOJIXK, MOCKOJIbKY HEPAaBHOMEPHO-CE30HHBIH (TYpOyJICHTHBIN) YPOBEHB €XKe-
MECSIYHBIX MPOAX YKa3aHHOW OBITOBOW TEXHUKH B 3TOU IpyIiiie Kak ObUT Ha ypoBHE 34,53 % B
2022 romy, Tak M octaics B mpenenax 33,46 % B 2024 romy, XoTs JaMUHApHBIN (WK PaBHO-
MEpPHO-TIOTOYHBIN) YPOBEHb €KEMECIYHBIX MPOAaX B YKa3aHHOW KOHTPOJIBHOW TpyMIe 3a 3TOT
K€ TPEXJIETHUHN NEepUOo/1 MPAKTUYECKU HE U3MEHUIICS.

[IpencraBnenHoe B Tabnuue |1 pamXupoBaHUE YPOBHEH KPeaTUBHOCTH MapKETHHI'OBOTO
MHCTpYMEHTapHUsl 0a3UpOBaJIOCh HA MPOBEAEHHOM B paMKaX HACTOSILIETO MCCIIEIOBAHUS aBTOP-
CKOM Hay4YHOM 00OCHOBaHHUM CYIIHOCTHOTO HAIOJHEHHS TepMUHaA «HeTpadapeTHbiii M -mapke-
THHI», KOTOPOE BKJIIOUAET B ceOs paHee HE ONMUCaHHOE B MPOQMIBHBIX IEPBOMCTOYHUKAX OAHO-
MOMEHTHOE TPEXITAITHOE MCIIOIb30BaHUE YHHUKAIBHON MapKETHHTOBON TUIATQOPMBI, BKIIOYAIO-
IIei: a) KACTOMH3AIIHIO (ABTOMAaTHYECKYIO0 HACTPOMKY C IIOMOIIBI0 MCKYCCTBEHHOT'O MHTEIUIEKTa
MOJT TEXHUYECKUE U ICTETUIECKHE TPUTA3aHUS MOB30BaTeNs); 0) TMAOTeHEPaIIo, KOTAa Ipo-
1ecc ynpaBlieHHUs KIIMEHTCKOW 0a30i, T. €. BCei Maccoil InA0B (MMOTEHIMAIbHBIX KJIMEHTOB, KO-
TOpbIE OCTAaBWJIM CBOW KOHTAKTHBIE JAaHHBIE W MPOSBHUIN WHTEPEC K MPOMYKTY KOMITAHWHU) HE
TOJILKO XPaHUTCS y MApKeToJIora B OJHOM (paiiiie, HO M CTUMYJIMPYETCSI UM 3a CUET JINA-MarHu-
TOB, HAIPUMEP: JICKTPOHHBIX KHUT, CKUJOK B OOMEH Ha KOHTAKThI, YTO B UTOTE SBISIETCS 3AJ10-
oM yBEJMUEHHS MPoJax; B) KiueHTcKylo Co-creation, T. €. coBMecTHoe coznanue MU, mapke-
TOJIOTOM U KOHKPETHBIM JIHJIOM IIECHHOCTH TPOJYKTa JJIsl KOHKPETHOTO MOTPEOUTENS, KOT/a ITy-
TEM aKTHBHOTO IMANIOTa B MHTEPHET-IIPOCTPAHCTBE TPEMsI CTOPOHAMH BBIOMpAETCs (U3 MPeio-
YKEHHBIX OIIHNA MPOIYKTa), LIBET, MOIIHOCTD, Fa0apUThl, TOMOJHUTEIbHBIC TEXHUUECKHE XapaK-
TEPUCTUKH, HAIIPUMEP OBITOBOTO 3JIEKTPOTeHEPATOPA.

WHTrpennenTsl aBTOPCKOTO HAyYHOTO OOOCHOBAHHWS CYITHOCTHOTO HAITONHEHHS TEPMHUHA
«uerpadapetusiii UH-MapkeTHH» ¥ KOHKPETHAsI TEXHOJIOTHS MPAKTHYECKOTO MCIIOIh30BaHUS
9TOTrO TEPMHHA HA PHIHKE MPOJaK OBITOBBIX AIIEKTPOTCHEPATOPOB MPEACTABICHBI B TA0IUIIE 2.

Tabnuua 2 — KoMHIOHEHTBI aBTOPCKOTO HAYYHOT'O TOJIKOBaHMs TepMHHA «HeTpadapeTHbiii M-
MapKEeTHHI» U PBIHOYHBIE MPEUMYIIECTBA HCIOJIb30BaHMS TOrO0 TEPMHUHA HA PBIHKE MPOJaX
OBITOBBIX JIEKTPOI€HEPATOPOB

HHrpenneHThI aBTOPCKOM CXeMBbI TepMHHOJIOTHYECKAS CO/IEPAKATETLHOCTD U NepedeHb
HeTpaapernoro MU-mapkeTunra PBIHOYHBIX PEUMYILECTB
1. Kacromusarus O3navaer: (OT aHriI. to customize) aBTOMATHUYECKYIO

HacTpoiiky ¢ mnomoumbto WM  mom TexHuueckue
JCTETHUYECKHUE MPUTSI3AaHUSI KOHKPETHOrO IMOJIb30BaTEJIsl.
PolHOUHBIM  TpUOpUTET:  MEpCOHANM3alUMs  MPOAYKTAa,
BUAou3MeHEHHOro TpuymBupatom (UM — mapkertonor —
KIUCHT) MacT (upMe apXHUKOHKYPEHTOCIIOCOOHOCTh

2. Jlunorenepanus Puinounasn nepcnexkmueHoCmy T IOTCHE AN
OTIPENICIACTCS. HE TOJNBKO aBTOPCKUMH (OpMaMu pPabOTHI
«Hetpadapernoro MM-mapkerunra» B cekrope B2C s
JMUIOB-WHANBHUIAYaJIOB,  NpEACTaBICHHAs B  paszelne
«Marepuasiel W METOABI  HUCCICAOBaHHS», HO H
[IPUBJICYEHUEM MOTEHUHUAIbHBIX KIMEHTOB (1u1oB) B B2B-
cekrope (business-to-business), riae TpEXCTOPOHHEH IIETICBOM
ayauTopuen sBiseTcs aBTopckas miatpopma MU + nBa
IopUIMYecKkux Jmia (mpomaser] U (GupmMa — BO3MOXKHBIM
ONTOBBIN MpHOOpETaTEHh TOBAPA)

3. OMHHKaHAITLHOCTD Komnnexcuviti unmepghetic odparieHnii KOHKPETHOTO JIMa
1o pa3HbIM cucreMam KOMMYHUKAIIHH, Korza
MTOTEHIMAJIbHBIN MOKyNaTedb BEIXOIUT Ha CBA3b, HAIIPAMED
10 CTAIlMOHAPHOMY TenepoHy, a MapKETOJIOT (¢ nOMOubIO
HUH) wveeT BO3MOXHOCTh CHHXPOHH3HPOBAaTh MAccy
KaHAJIOB C 3alpocaMH JIHJa W OTBETAaMHU MPOM3BOIUTENS B
€IMHOM WH(POPMAITMOHHOM «OKHE»
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HHrpeaneHTHI aBTOPCKOI CXeMBbI TepMHHOIOTHYECKAS COAEPKATEILHOCTD H MepeyeHb
HeTpadapernoro MM-mapkeTunra PBIHOYHBIX PEUMYILECTB
4. Knnenrckas Co-creation OO6o3Hayaer (OT aHIN.) COBMECTHBIH CO3WAATEIbHBIN
mpouecc, Korzaa B aBTOPCKUX TEXHOJIOTUSIX
«HetpadaperHoro MM-mapkeTuHra»  KOHCOJIHMAWUPYIOTCS
AQHAJIUTHUKH, BJIa/IENbLIB MIPOAYKTAa, MEHEKEPHI,

MapKeTOJIOTH W JIUABI, HE TOJNBKO BEAyIIWE B3aMMHBIN
JTHAJIOT C IIENBI0 MoI00pa M YIydIIeHUS UCKOMOTO TOBapa,
HO M CO3JAlONIME€ C HA3BaHHBIMU CHELHATUCTAMH U
MOTEHIMATIbHBIMI MTOKYTIATeISIME  TIPOQIIIBHBIC  OMIAUH-
naowaoKy, BBHITIONHAS 3adadyd CHIDKCHHS HArpy3kd Ha
CIy)KOBl TIOIJEPIKKU, CO3MaHUS IEIeBOM ayautopuu (C
nomompio VM) s cOBEpIIEHCTBOBAHUS TPOAYKTa H
BBICTPaMBaHUS JOITOCPOYHBIX MTOTPEONTETHCKIX
OTHOUICHHI Ha KOHKPETHOM CErMEHTE PbIHKa

OOcyxnast maHHbIC TaONHIBI 2, HAIUICKUT BBIICIUTE YETHIPE BEAYIIUX KOMIIOHCHTA aB-
TOpPCKOH TexHonoruu «Herpadapetnerii U-mapkeTUHT», KOTOPBIC HE TOJIBKO OOBSCHSIOT TEp-
MUHOJIOTHYECKYIO COJICPIKATEIBHOCTD 3TOM 3KOHOMHUYECKOW KaTeTOPUH, paHee HE OMMMCAaHHOHN B
NpOQHUILHBIX TIEPBOUCTOUYHUKAX, HO M YTOUYHSIOT TIepeUCHb PHIHOYHBIX MPEUMYIIECTB B cepe
TOBapooOOpOTa, B T. 4. OBITOBBIX JIEKTPOreHEPaTopoB. B kauecTBe MarucTpaabHOTO MHTPETH-
€HTa aBTOPCKOH cxeMbl HeTpadaperHoro MM-mapkeTHHTa BEICTYIIACT TEPMHUHOJIOTUYECKAS Xa-
paKkTepUCTHKA, UIMEHyeMas KaCTOMH3AITUEH, 9YTO 03HadaeT (0T aHril. to customize) aBToMaTHYIC-
CKYIO HAacCTpoiKy ¢ momorsio MM moj TeXxHu4ecKkue U 3CTeTHUECKre MPUTA3aHUS KOHKPETHOTO
TIOJTL30BATEIIS.

[TomoOHBINT METOONOTHYECKHN TTOAXOM OOecIeunBaeT GUpMe apXHKOHKYPEHTOCIIOCO0-
HOCTb, 0a3UPYSCh Ha TIEPCOHATU3AIMHY MTPOAYKTA, BUIoN3MeHEHHOTO TpryMBHpaToM (M — map-
KETOJIOT — KIIMEHT). PRIHOYHO 3HAYMMBIM SIBIISICTCSI BTOPOI MHIPEIUCHT MPEIaraeMoOi CXEMBI
HetpadapetHoro MHM-mapkeTiHra, KOTOPbIA aBTOp MPUAAET TEPMUHOJIOTHIECKYIO XapaKTepH-
CTHKY JIWJIOTEHEpallii HE TOJNLKO B cekrope B2C ans MUIOB-WHIWBUAYANOB, YTO MOAPOOHO
MPEICTABIICHO B pazaene «Marepuansl M METOIBI HCCIeAOBaHMs», HO W B B2B-cexrtope
(business-to-business), Tie TPEXCTOPOHHEH IENICBOM ayIUTOPHEH SBIIACTCS aBTOPCKAs ILIAT-
dhopma U + nBa ropuanyeckux juia (mpoaasell ¥ pupmMa — BO3MOXKHBIN ONTOBBIN ITpHOOpeTa-
Tenh ToBapa). Ilocieqaee opraHnIHO AOTIOTHICTCS TaKOH IMOKa eIé HEMTUPOKO MPECTaBICHHON
B MPAKTUKE OTEYCCTBEHHBIX MAapPKETOJIOTOB TEPMUHOJIOTHYECKON XapaKTePUCTUKOMN, U3BECTHON
o1 ab0peBHATYpOil «OMHHKAHAIEHOCTE». B peaqbHOCTH MaHHAsl PHIHOYHAS XapaKTePHCTHKA
(OYHKIIMOHUPYET B MpeajaracMoi aBTOpCKoi cxeme HerpadaperHoro MM-mapkeTunra B Kade-
CTBE CAMOCTOSITENBHOTO HHTEp(helica oOpaleHnii KOHKPETHOTO JIKJIA MO Pa3HBIM CHCTEMaM KOM-
MYHHKAIIWHA, KOT/Ia TOTEHIIMAILHBIA TOKYNaTeNh BRIXOAUT Ha CBA3b, HAPUMED TI0 CTAIMOHAP-
HOMY TenedoHy, a MapkeTosor (¢ momorrsio M) mmeeT BO3MOKHOCTh CHHXPOHHU3HPOBATH MacCy
KaHAJIOB C 3alpPOCaMH JIWJIa ¥ OTBETAMH MPOU3BOJUTENS B €IMHOM WH(POPMAITUOHHOM «OKHEY.
[TepeunciieHHbIC BBIIIC HHTPEIUCHTHI aBTOPCKOM CXeMbl «HeTpadapeTHbiit UH-MapkeTHHT SB-
JISIOTCSL 0a3UCHON TEPMUHOJIOTHYECKOM TIAT(OPMO U3BECTHOTO MapKETUHIOBOTO HHCTPYMEH-
Tapwus, Ha3pIBaeMoro «kiueHTckast Co-creation», 9T0 B aBTOPCKOM HAayYHOM TOJIKOBAaHUU OTIpe-
JISISICTCSL TIOHSATHEM (OT aHTJI.) «COBMECTHBIN CO3UIATENBHEIN MPOIECC)», KOTIa B TEXHOJIOTUIX
HeTpadapetHoro MI-mapkeTrHra B3aUMOKOHCOMUAUPYIOTCS MPO(ECCUOHANBHEIC YCUIIUS aHa-
JUTHUKOB, BIIAJENIbLIEB IPOTYyKTa, MEHEKEPOB, MAPKETOJIOTOB H JINJOB, BEAYIINX HE TOJIHKO B3a-
WMHBINA TUAJIOT C IeJBI0 M0A00pa U YIIyUIIEHHS] HCKOMOTO TOBapa, HO M CO3JAIONINX C Ha3BaH-
HBIMH CITCI[UAIMCTAMYM M TMOTCHIUATBHBIMU TOKYNATEISIMU MPOQGUIBHBIC OHJIAWH-TUTOMAIKH,
BBITIOHSIS 33/Ia4H TI0 CHIDKEHUIO Harpy3KH Ha CIIYKObI MOAIEPKKH, CO3AHHIO LIEIEBOM ayAuTO-
pun (¢ momomnipio M) s coBepiiieHCTBOBAaHMS IPOIYKTa M BRICTPAWBAHUS JOITOCPOYHBIX IO~
TPeOUTENBCKUX OTHOIICHHI HA KOHKPETHOM CETMEHTE PhIHKA.
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3akioueHue

Ha ToproBeix miomansx npeAanpusaTuid T. MockBbI © MOCKOBCKO#M 00J1acTH, JIUIIEH3UPO-
BaHHO TOPI'YIOIIMX OBITOBOM TeXHUKOH, B 2022—2024 romax aBTOpOM HACHTU(DHUIIUPOBAIACH HH-
(hOpMHUPOBAHHOCTH MACCOBBIX MOTPEOUTEIILCKUX MMOTOKOB U MX TOKYIATENIbCKasi aKTUBHOCTh B
X0/ MCTIONB30BaHMS ATHMH TOPTOBBIMH TOYKaMU JHOO aBTOPCKUX cxeM HeTpadapernoro NU-
Mapketurra (278 npennpustaid, p< 0,005), 1100 TEXHOIOTHII PYTHUHHOTO PEMICHUS MapKCTHH-
TOBBIX 33/1a4 C TIOMOIILIO CTAHIAPTHON HAPYKHOW PEKIaMbl, OYKJIETOB, arpeCCUBHOM Teiepe-
KJIaMbl (KOHTpOJIbHAS IpymIia sKkcnepuMenTa: 278 npeanpusaruii, p< 0,005).CucremHoe npume-
HEHHE paHee HE OMMMCAHHOTO B IEPBOMCTOYHHNKAX aBTOPCKOTO MApPKETHHT'OBOTO HHCTPYMEHTAPHS
MO3BOJIMIIO OCHOBHOM IPYIITIE H3y4aeMbIX PEANPUATHIA 32 TPEXJICTHUI IEPUO/] YBEITUYHUTD KYJb-
MUHAIIMOHHBIN TOJI0BOM YPOBEHB MPOJIAXK OBITOBBIX ANleKTporenepaTopos ¢ 10,43 % B 2022 roxy
10 20,50 % B 2024 romy, a TaKke MOBBICUTH PHIHOYHO-XO/IOBOM (TOJIEPAaHTHBINA) yPOBEHD TPOIAXK
Ha 20,86 % .
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